
Compass  Points

Ever onward ever up-
ward … maybe or maybe 

not!

US markets fell precipitously 
in February logging a technical cor-
rection of just over a 10% decline 
in one week.  By the end of the 
month, it appeared they would re-
cover most of that loss. 

Economic indicators were 
strong for January and February.  
Corporate earnings were generally 
strong with only a few notable ex-
ceptions. 

Several corporat ions an-
nounced details of positive dollar 
impacts from the new tax code. 
Even those incurring some short-
term liabilities felt positive about 
the long-term impact of reduced 
corporate taxes.  

Markets closed the month 
down.  Some journalists attempted 
to find a causal connection between 
the drop and comments by the new 
Federal Reserve Chair.  Proposed 
tariffs on steel and aluminum threw 
more gasoline on the flames of a 
falling market. Other pundits urged 
investors to ‘buy the dips.’  It was 
an interesting beginning to what 
may well be a very interesting year. 

Charitable Contribu-
tions

We routinely encourage clients 
to make contributions of appreciat-
ed stock to the charities of their 
choice early in the year.  Early con-
tributions are valued by non-profits 
simply because so many donors 
wait until year-end.  It is hard to 
run an organization when a big 
chunk of your donations arrive in 
the last quarter of the year. 

We are ready to help facilitate 
stock transfers.  Let us know what 
we can do.  If you’ve never made a 
stock donation before, we’d be glad 
to talk you through the process. 

New Tax Code and Philan-
thropy

It is likely that the new tax code 
will have a measurably adverse im-
pact on charitable giving.  The situ-
ation is complex.  The new rule ups 
t h e s t a n d a r d d e d u c t i o n t o 
$12,000.00 for an individual and 
twice that for those filing jointly.  
As a consequence, the number of 
individuals itemizing deductions 
should fall.  It also means that few-
er Americans will have a financial 
incentive to donate money. 
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“Charities, understandably, 
are worried.  The Tax Policy 
Center, a think-tank, estimates 
that the share of households 
claiming charitable deductions 
will fall from 21% to 9%.  The 
decline will be especially steep 
for middle- and upper middle-
income households. Overall 
charitable donations are expect-
ed to fall by 4–6.5%, or $12–20 
billion.  Research from the Lilly 
Family School of Philanthropy 
at Indiana University has 
reached a similar conclusion.” 
 The Economist February 17 

A 2015 survey found that 
donations to religious institu-
tions accounted for two-thirds 
of charitable contributions from 
households that made less than 
$100,000.00 per year, but only 
one-sixth of contributions from 
households making over $1M.  
Small donors also have a histo-
ry of supporting a broad spec-
trum of local non-profit organi-
zations. 

The new tax code will un-
doubtedly alter some patterns of 
giving.  Our view regarding this 
transition is fairly simple.  If 
the non-profit of your choice 
merits your gift before the 
change in the tax code, then it 
still merits your gift after the 
change.  Deductibility should 
not be the sole driver of gen-
erosity. 

  

New Tax Code - New 
Scams

All the changes in the tax 
code will generate an endless 
stream of questions from people 
preparing their own returns.  It 
will also generate a new gener-
ation of scam artists playing on 
the changes and the opportunity 
they present to separate you 
from your CASH! 

 “If the IRS calls, don’t an-
swer!”  The Sunday New York 
Times for February 25, 2018 
carried an informative essay 
under the banner “If the IRS 
Calls, Feel Free to Squawk.” 

The essay started with the 
assertion that the IRS rarely - if 
ever - calls anyone.  The vast 
majority of all IRS communica-
tion is written.  “Not only will 
tax agents not call you, the IRS 
makes it painfully clear that it 
would rather you not call the 
agency, either.” 

The conclusion is simple.  A 
call from a purported IRS agent 
is probably the beginning of a 
fraudulent effort to ‘help’ you. 
Just say, ‘No.’  Hang up! 

2017 Tax Forms & Relat-
ed Information

Year-end composite reports 
and 1099Rs (retirement ac-
counts) are all available on the 
Schwab system.  The reports 
have been mailed or are avail-
able for download online.  If 
you need any help preparing 

documents for your accountant, 
please let us know. 

Thanks for reading! 

As always, we are grateful for 
your confidence and your busi-
ness. 

Stephen & Susan 
You can also access our 

newslet ters on our website 
www.theroseim.com. 

“Past performance is no 
guarantee of future returns.”  This 
statement applies equally to the 
portfolios we manage as well as 
any mutual fund or individual se-
curity discussed in this publica-
tion.  Compass Points newsletter is 
published for informational pur-
poses as periodic communication 
with clients of The Rose Inc In-
vestment Management.  Discus-
sions of particular investments do 
not constitute recommendations to 
buy, sell or hold such investments.  
Some content is drawn from other 
sources that are presumed, but not 
guaranteed, to be accurate.  Noth-
ing in this publication should be 
construed as professional advice 
recommending any particular 
course of action to a reader. 
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